
 

Easy Ways to Achieve Greater Sales on Etsy 

 
Just like Google and Amazon, Etsy is a huge search engine in itself. Etsy is a place to sell your art and craft – and market 

test your creative abilities. Etsy brings thousands of opportunities to grow your business rapidly. It is turning stay-at-

home moms into the business. However, it is not sufficient to just open a shop on Etsy and expect the customers to 

storm in and purchase your product. 

To be seen on Etsy, you have to be a shrewd marketer. If you want people to take your business seriously, you are 

needed to change things up. So what can you do to change what is happening? Do not worry, we’ve got you covered.  

Here are 5 ways to increase sales on your Etsy Store when you are in a slump. 

 

1. Describe Your Products in Imaginative Words 

Having a descriptive copy to tell about your product can be helpful for your business. Use this opportunity to sell your 

products effortlessly. You are required to narrate each item in detail, including weights, measurements, and words 

that induce the imagination of a buyer and make him/her buy the product right away.  

2. Pick high potential keywords on your store’s Niche 

https://www.wisitech.com/web-marketing/etsy-seo-services/


 

Choosing the right keyword is the main essence of effective SEO. You keywords selection will be the most critical 

component for Etsy SEO. You can use keywords tools such as keywordseverywhere.com, marmalead, keysearch.co 

and others. 

The keywords determine how well your title, description and tags get optimized. 

How to write a good title: 

 

• Use a different type of keyword phrases in your title 

• Use title case in the title to give a professional touch 

• Add the related keyword phrase at the front of the title 

That doesn’t mean you end up stuffing as many related keywords into the content. You may end up spamming 

yourself. Use few right keywords and make your description as accurate as possible, so that a buyer finds exactly what 

they are looking for. 

3. Dress Up Your Store with Excellent Photos 
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A good picture is worth a thousand words, especially on Etsy. Since customer shopping online will solely purchase 

based on product pictures provided by you. It is essential to invest in a good camera and some lighting. Make sure to 

take multiple shots of the products by using different angles and depths so that a buyer can get a detailed view of your 

items. 

4. Brag about your Etsy Store on Social Media 

 

Social Media plays an important role in current marketing strategies. To build a loyal following, strategic 

communication strategies are essential. Start with setting up profiles on Facebook, Twitter, and Instagram. 

Use beautiful pictures and creative content to lure visitors.  Make a routine and try uploading at least 5 pictures, share 

5 posts and follow 10 profiles daily. Also, don’t forget to use hashtags as it will make your product visible to your 

audience. Research your competitors and the most popular profiles in your niche for the most effective hashtags. 

 

 

 

 

 



5. Customer Services 

 

People like to buy the products from the places where they get good customer service. Provide your consumer with an 

option to contact you via phone, email, and chat. Engage your buyers by giving prompt replies and quickly responding 

to their queries. It is also good to offer fast shipping, exciting discounts, and some other benefits to keep customers 

happy. Quality marketing endeavors come from satisfied customers.   

2020 is the year to make your Etsy store dazzle. Find new customers, increase your sales and dominate the site by 

hiring Wisitech for Etsy Store Optimization. 

Sales Dropping in Your Etsy / Amazon Store? It’s SEO You Need 

In the past few months, many a client have approached us with the concern that they are witnessing a steady fall in 

the positioning and search visibility of their products in their Etsy or Amazon stores, which is adversely affecting their 

sales and profits. Either their shops which had good sales turnover are witnessing alarming dips or their products are 

not showing up in the search results at all. 
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Most certainly, when Amazon or Etsy started their trading sites and placed products to offer to public, their intention 

was to open a world of market with choices to the buyer. Progressively, the growing number of sellers, large inventory 

and cut-throat competition to sell has changed the entire game. I advise my clients that the dynamics of today’s’ on 

line stores are constantly going through turmoil and need consistent watch-dog approach. Now, more than ever 

before, Search Engine Optimization (SEO) of your store has become a necessity.  

 

Amazon is now the third largest search engine after Google and Yahoo. And more importantly, it is the largest search 

engine for products shopping. Needless to say, it has its own algorithms and search parameters which you need to 

understand and optimize your store and products accordingly. In other words, it is not enough to have a great product, 

appealing product photos and creative description. You need a complete, rigorous and robust optimization with 

carefully selected keywords in strategic areas of your store. 

Now here lies the key. If you hunted keywords on Google and stuffed them into your content, its not going to help 

much. You need: 

• specialised tools for keyword research for Etsy and Amazon 

• careful understanding of your target audience and search parameters 

• strategic insertion of keywords in content written as per best Etsy SEO standards and Amazon SEO practices 

(both have different parameters) 

• consistent monitoring of results and tweaking as per the flow of visibility and sales 
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Once I receive a confirmation of contract, we dedicate a specialised SEO team within 48 hours to start work. And, then 

we can be proud that the work we put in will show results within a week. Once the initial results come in, we assign an 

Etsy SEO expert or an Amazon SEO expert to spearhead the project with team support. She spends time to review and 

correct any positioning issues on a daily basis, thus ensuring that the visits do not drop and conversion of these visits 

to business is better achieved. Sure enough, as mentioned earlier, we do have the tools to effectively enact this. We 

offer a standard rate chart, do not bargain, and are known to provide best service that can be there in this business. 

We also make it a point that we do not work on competitive sellers at the same given time. In today’s market place it 

has become essential to hire a qualified Etsy or Amazon SEO services support to stay current and be most visible and 

saleable on line. The Returns on Investment are quick and in hand. Most importantly, you need to keep yourself 

updated about the constantly changing search algorithms of these online retail behemoths and here an expert SEO 

services provider’s support becomes more critical. The truth remains that 90% of our business is from repeat and 

referral customers. That speaks for itself.  

With 21 years of web and ecommerce experience under our belt in the end-to-end areas of design, development, 

content and marketing, we’ve been there and done that in the web world. And our best reward? Well, it comes when 

we walk our clients through their monthly and weekly marketing reports. Their happiness and satisfaction is our 

feather in the cap. 

 

Essential Tips Sellers Must Know About Etsy Teams 

The world’s biggest online platform for handcrafted and vintage items, a paradise for creative entrepreneurs, and the 

easiest, most user-friendly ecommerce platform for startups and small businesses – this is how the world knows Etsy. 

However, like Amazon, Etsy is also a sea of sellers. You are competing with millions. According to Amigobulls.com, as 

of 2014, Etsy has got 1.4 million sellers. You’ve got to play smartly to get noticed and attract sales. In this post, we at 

Wisitech, digital marketing partner to many an Etsy seller, unravels the secret of Etsy Teams – a unique community 

building platform – to help you boost your Etsy shop. 

 

 

What are Etsy Teams? Etsy Teams is a community of creative people who share their learning and experiences about 

their products and shops to help members and seek support from them. Being an active team owner and member, you 

can know the ins and outs of this eCommerce platform, meet friends, learn new skills and improve your business. 
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Building and Creating Etsy Teams Currently, there are 2,500 teams and over 258,000 active members in this 

community. It’s not just sellers who get benefited but shoppers too. They can easily discover teams marketing 

products of their interests. You can also create your team if you have a unique mission and vision. You become the 

captain of your team. You can also add one or more leaders. To achieve more sales on your Etsy store, you need to 

drive customer engagement and stay focused on your goals. Try answering these questions to define your approach: 

• How would you describe your ideal member? 

• What is required of team members? (Weekly cross promotion? Drafting blog posts for the team blog? 

Regularly listing items on Etsy?) 

• What would you like your team to have completed in six months? How about one year? 

All members have to comply with the policy guidelines of Etsy Teams across all discussions and activities. Team 

captains are responsible for moderating the entire content and activities within their teams. Team members can stay 

in touch by signing up for team digest emails. These are daily emails that include a team’s latest discussions. 

How Can You Make Etsy Teams Improve Your Business Outcomes? 

• Make an Effective Etsy Team Profile 

• Choose a creative and catchy name that will make your team stand out 

• Define Team type (to appear locally or globally) 

• Write short and long descriptions depicting your craft and business 

• Use appropriate tags with targeted keywords 

• Add links to other sites where your team has an online presence within the Etsy’s policies 

Create Team Pages If you are captain of a team, you can request for a Team Page to show off items from sellers in 

your team. It can also be a great place to help buyers discover your team. This comes with a unique URL that you can 

share with anyone, and it’s easy to embed on a blog or website. 
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Share Business Ideas or Information Etsy Teams facilitate a great collaboration platform. Share your ideas about 

running a business in your area. Seek advice from experienced members. Adopt the best practices and learn from the 

mistakes of others to maximize outcomes. 

 

 

Move from Virtual Store to Real World Organize a get-together or special events like craft fairs or markets hosted by 

like-minded members at a physical location or participate in similar events to spread awareness about your products 

and business and make people believe in you. 

 

 

 

 


